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 Real Estate Financing  
o 2008-2011: Represented regional bank in conducting loan reviews and documenting extensions for 

multiple commercial loan files. 
o 2010: Represented owner of apartment complex in connection with $4.2 Million FHA loan. 

 Other  
o 2009-2011: Represented nonprofit mountain biking association in negotiating license agreements 

with municipalities and counties for the development of mountain bike trails and facilities in public 
parks. 

o 2009: Represented property owner in negotiation of license agreement for sculpture park and 
meditation garden on its campus. 

Bar Admissions: 

 Michigan, 2003 
 U.S. District Court Western District of Michigan, 2003 
 U.S. Court of Appeals for the Sixth Circuit, 2007 

Education: 

 J.D., Washington University School of Law, St. Louis, Missouri, 2002 
 B.A., Magna Cum Laude, Hope College, Holland, Michigan, 1999 

Professional Associations and Memberships: 

 State Bar of Michigan, Member 
 Grand Rapids Bar Association 

o Real Property Section, Member, 2009-Present 
o Young Lawyers Section, Chair 2008-2009 


